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● Students bring phone to a meeting or share the video 
with them on how to quickly join

● Ag Teachers will need to provide their “JOIN CODE” to 
their students (This information will be provided to you 
by a Bloom Representative when your fundraising page 
is set up and emailed to you)

● Students will follow the steps below to join the fundraiser 
linked to your chapter

● Give your members the “Participants Quick Join” and 
text it to (435)-222-2040.

● Follow the link texted back to you. Click “I need an 
account.” Fill out the prompts for your name, email, 
create a password, and click “Create Account.”

Step 1 - FFA Members joining fundraising page

Step 2 - Mobile Quick Join
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Helpful Hint: If your fundraising goal was “$5,000” and you have 25 
FFA members participating in your online fundraiser - the goal is 
equally distributed to $200 each.

● Once the student texts the number they will receive a 
text back. Follow the prompts filling out each 
requested line: 

○ Name, Email, Create Password fields need to 
be completed

● Click - “Create Account”
  

● Now they are connected and ready to use their 
Dashboard to share - or they can copy the URL and 
share it that way

● Once they “join” they are now part of the fundraiser. 
Each Student will be listed separately on the 
dashboard so seeing each members results will be 
easy.

Step 4 - Chapter Member Click Join Fundraiser

Step 3 - Follow the link texted back to the student
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● Now students are in the fundraiser and all listed separately 
with equal fundraising goal amounts.

● You can now see how much they are all raising 
individually. This provides the opportunity to offer 
incentives to the members who meet their goals or raise 
the most funds. 

● Make sure everyone is using their dashboard inside their 
fundraiser OR using their URL links to each of these 
platforms

○ Text 
○ Social Media Platforms
○ Email

 Step 5 - Get to Marketing

Step 5 - Create Successful Marketing

Try this: “ I have almost reached my goal with my 
fundraiser but I still need your help.  Will you be 
willing to contribute $10 toward my goal & in return 
get a 1 year FFA Travel & Savings Membership.”

Text Example - Hi there!  I am raising funds for 
my FFA Chapter so that we can build a new 
greenhouse this year.  Would you consider 
purchasing for $10 a 1 year FFA Travel & Savings 
Membership?  You will really love all the savings 
you will get not to mention the TRAVEL is 
incredible. Thank you in advance for your 
support!  {insert URL for fundraiser}
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● Use the Social Media Platforms to engage with your 
audience.

○ Twitter, Facebook, Instagram, Stories 
● Know which platforms your audience will respond to the 

most.  Make sure to stay active and consistent with your 
post.

● Make your post are creative and engaging
● Ask your members to post frequently 
● LIVE videos are very engaging! 
● Make sure to use FFA logos // school logos

● Engaging posts with an attached URL that links to your 
fundraiser will get the most clicks

● Be authentic with your words 
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Helpful Hint: Make sure that when someone comments on your 
posts you reply back to keep engagements UP. 

Step 1 - Utilize your Social Media Platforms

Step 2 - Click // Click // Click
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Helpful Hint: The Travel Credit gives members “wholesale” pricing at 
hotels everywhere. Find a popular travel destination close to your 
hometown and search discounts.  This always engages your 
supporters when you tell them.

● Know your ‘Why”
○ Why are you fundraising?
○ Post videos that share intimate details about how 

you will use the funds raised.
○ What engages your audience -- what social channel 

has worked in the past? 
○  If texting don’t forget the “why” when you share your 

URL. 

● Explore the savings at myffarewards.com
○ Usable both on MOBILE APP and ONLINE.

● The membership is good for 12-months from the activation date.
● It’s good both LOCAL & NATIONALLY(make sure they know this).
● Find 3 to 5 LOCAL discounts to share with your supporters.
● Each supporter receives $100 travel credit. 

(bloomforgood.com/ffatravel)

Step 3 - Tell your Story

Step 4 - Share the Benefits of FFA Travel & Savings
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Helpful Hint: Pair up your chapter members in groups of 2 or 
3 and see who comes up with the most creative ways to 
advertise your fundraising campaign.  Give the winners a 
prize! 

● Considering creating Captains to oversee fundraiser
● Encourage  your chapter members be creative 
● They can build your marketing plan and execute it
● Create videos to share why you are fundraising - below are 

some creative ways they can share
○ Tik Tok Videos
○ Instagram Stories
○ Facebook Stores
○ Twitter
○ Snap Chat
○ Create GIF’s and Memes
○ Youtube Channel

● Students are much more likely to stay engaged if they are in 
charge of the creative aspects for running the campaign

Step 5 - Let your Officers Be Creative

                                                                                                           
Marketing Insight:  Have a happy customer that has used 
their FFA Travel & Rewards membership record a short 
video for you about how they used it and post that on 
your social channels. 

If you or your Chapter Members use the savings 
anywhere be sure to SHARE it ASAP.  
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